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Run through the MLA More Beef from Pastures 
extension, the workshops were conducted at Holbrook 
and Adelong, NSW and Coldstream, Vic.

Presenters included Alastair Rayner, Rayner Ag, Terry 
Farrell, MLA and Bill Cornell and David Plant from ABS 
Australia and Southern Cross Genetics.

Titled Unlocking the Lunchbox, Alastair Rayner gave 
attendees a detailed insight into the performance 
increases available from well designed cross breeding 
programs. Participants had a chance to see the results 
first hand as they inspected Shorthorn cross cattle at 
each of the 3 locations, and listened to the enthusiastic 
descriptions that each breeder gave about how they had 
developed their breeding programs. The key messages 
were the large increases in production and the varied 
markets available for the progeny.

Terry Farrell explained the new changes to the MSA 
grading reporting system and the opportunities 
for commercial breeders to ensure that they were 
maximising their potential profit by utilising the new 
Index system.

Bill Cornell and David Plant explained the benefits 
of Fixed Time AI for commercial producers. In the 
feedback from the 3 days, Fixed Time AI remained a 
highlight for participants. The ease of management and 
the opportunity to expose breeding herds to industry 
leading sires was important as was the ability to sample 
new sires to assess the merit if cross breeding for their 
programs.

Day 1 of the workshops was conducted at Olly, Marg 
and Tony Killalea’s property at “Killandayle”, Holbrook, 
where attendees viewed an outstanding group of 
Shorthorn Angus cross calves. Marg described the 
performance of the crossbred females in their operation 
and the increased results from the cross-bred steers. 
Compliance rates were also extremely high, as 
demonstrated by the amazing MSA reports on steers 
that had been recently processed.

Day 2 was held at Andrew and Eve MacDougalls, 
“Greenhills” property at Adelong, NSW. Attendees were 
able to view an outstanding run of Shorthorn Hereford 
cross PTIC heifers. Andrew explained some of the key 
benefits of their cross breeding including an increase in 
weaning weights on average of between 8 and 9% as 
well as improved fertility and a tightened calving pattern.

Day 3 was held at David DePury’s, “Yeringberg” property, 
in the Yarra Valley. Attendees viewed an impressive run 
of Shorthorn Angus cross heifers, whilst David explained 
the benefits of his cross breeding program including a 
run of 14 month old, pasture fed, crossbred steers that 
were recently processed weighing 600 kilograms. 

A key message from breeders was the high compliance 
rate and early turnoff of steers, as well as the demand 
for them. Each breeder sold steers under direct 
consignment. Maternal efficiency was the other highlight, 
particularly increases in fertility under stocking pressure.

SHORTHORN WORKSHOPS
Shorthorn Beef conducted a series of Breeders’ workshops through Southern 
Australia this March.
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A QUICK, EASY AND RELIABLE PROCESS, 
IMPROVES DNA SAMPLING EFFICIENCY
The Allflex Tissue Sampling Unit (TSU) represents a 
major innovation in the sample collection for DNA and 
disease testing of animals. Using a fresh stainless steel 
cutter for each sample, contamination is minimised by 
taking the sample and sealing the collection vial in one 
single action. This ensures sample quality and process 
integrity are maintained without compromising labour 
efficiency.
It is important to factor in the labour associated with the 
whole process of tissue sampling. Generally people 
only consider the time taken to collect the sample in the 
yards. Good operators have refined their hair sampling 
technique to average one minute per beast, compared 
to 20 seconds using the TSU. Given the TSU cost, it 
is sometimes perceived as not a big enough saving to 
justify its usage. The hidden costs of administration and 
re-sampling also need to be considered to realise the 
full benefits; and the old saying “a stitch in time saves 
nine” rings true. 

Ideally, links are created between the sampling unit, 
NLIS tag and management tag on the animal when 
purchased as a matched set, ensuring the same 
identification information is used on all three. The next 
best alternative is to scan a link into a database, followed 
by writing the animals identification onto the lid of the 
TSU sample box. All of these options are designed to 
make the process of sample collection as efficient and 
mistake free as possible; after all, the whole process of 
disease and DNA testing can cost anywhere from $10 
-$80.  This investment is a complete waste of money 
if this fundamental step of data integrity is incorrect.  
Many years of stud genetics could be sacrificed if the 
information is associated with the wrong bloodline.

Allflex – Identify the Difference
www.allflex.com.au

A pen of Shorthorn steers have sold at the Walcha store sale 
Wednesday, to a top of $1264.76, to set what is believed to 
be an Australian Eastern States Record.

The steers, offered by D K Hoad, through selling agent 
Sam Martin, Elders Walcha, were from first calving heifers, 
and weighed 442.2 kg at 11 months.

Purchased by Ceres Ag for $2.86 / kg, the steers were Pen 
1, and set the pace in a cracking sale for local vendors.

Not to be outdone, the D K Hoad heifers offered, sisters to 
the record setting steers, also topped the female section of 
the sale, at 404.4 kg, selling for $2.45 / kg to return $909.89 
per head.

The Hoad family has been sourcing bulls from the Shorthorn 
National Sale, at Dubbo.

Whilst most Shorthorn cattle are sold direct to either 
Feedlots or Processors, the sale shows the demand that 
quality Shorthorn cattle generate when sold in the sale yard 
format, and provides some transparency to the competitive 
pricing for Shorthorns.

RECORDS TUMBLE
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KILCOY PASTORAL COMPANY

Forbes Sale Yards - August 13th 2015
40 x grass fed bulls (being run under same conditions for 90 days).
Entries now being accepted for commercial females $5 per head.  

Call Trent Johnstone 0438 522 198 to secure your entry.
Bulls for sale will be from leading Shorthorn studs; Ronelle Park, TROJON, Moombi,  

Southern Cross, Coonardoo and Polldale.

BULL & COMMERCIAL 
FEMALE SALE

SHORTHORN CENTRAL

It’s safe to say that Kilcoy 
Pastoral Company has come 
a long way since its humble 
beginnings in 1953. 
From what was once a local butcher’s 
supply, the company now boasts a 
presence as one of the largest (beef) 
processors in the country.
Craig Price, the general manager for 
livestock, said that the modern-day 
profile and operation has changed in 
addition to growing enormously.
He said the major change was that the 
primary focus is now on processing 
one hundred percent 100-day grain fed 
cattle.
‘’We are now capable of now processing 
up to 260,000 grain-fed cattle annually 
(or, about 850 a day) and our exports 
now end up in about 20 countries 
worldwide’’.
‘’As grain-fed beef specialists, our aim 
is to supply beef that is of the highest 
integrity, consistency, and eating quality.
Craig Price himself became involved 
in the company thirteen years ago. His 
background, spent among sheep and 
cattle operations near Glen Innes, gave 
him the necessary passion and desire 
to pursue a career in the industry.

‘’Straight after school an opportunity 
presented itself to go down the avenue 
of meat processing, and one thing lead 
to another. It’s been 25 years now since 
I first got involved in the industry,’’ he 
said.
As the General Manager, Livestock, at 
Kilcoy Pastoral Company, Craig says 
it’s a top priority that there is a focus 
on meeting strict criteria for beef quality 
and consistency.
The cattle the abattoir brings in are 
all 100-day grain-fed cattle, forward-
contracted for slaughter and, primarily, 
for export.
And, the majority of the cattle are 
crossbred.
‘’We buy according to industry factors 
at that time which might include pricing 
trends, feed, and supply.’’
‘’’The bonus with cross-bred cattle such 
as a British Shorthorn cross, means 
that the customer is securing a heavier 
animal at a young age. These cattle 
are usually guaranteed to show better 
weight-for-age, and will deliver a better 
meat quality and yield.
‘’I do think the Shorthorn (cross) 
industry need to be acknowledged 
and congratulated, actually. They have 
improved dramatically over the last 

twenty years.’’
‘’These are cattle with more muscle, and 
less fat. They show the ability to marble 
and produce great meat quality.’’
‘’The Shorthorns are often a softer 
looking beast – and in my experience 
this is also indicative of a better quality 
of meat.’’
When it comes to cross-bred cattle, it’s 
pretty simple – you’re just chasing the 
best in a breed, and therefore improving 
the overall quality by selecting the 
desirable attributes.
‘’It seems that the crosses also help 
remove variation, and produce better 
(more consistent) carcass across the 
board.
Craig said it’s great to see that the 
industry is currently in a robust phase.
‘’We are seeing record prices across 
the board from weaners to feeder-
cattle and grass-fed slaughter-cattle. 
Optimism is back in the industry and we 
are in a very good place.’’
‘’There are plenty of positives right 
now.’’
‘’Demand is good for export cattle, 
and supply at the moment is fine – but 
- the drought is of course an ongoing 
concern for all.’’
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Shorthorn judging got underway at Beef2015 at Rockhampton under a bright Queensland sky. 
Shorthorn Judge, Jason Catts and Associate Judge, John McKenna, both commented on the quality of Shorthorn cattle on display.
Grand Champion Male was awarded to the Junior Champion bull, Emross Gold Kopy exhibited by Belinda Emery.
Grand Champion Female was awarded to the Job family’s Royalla Isobel, paraded by Nicholas Job.
Whilst Grand Champion awards were distributed to deserving winners, there was also a private triumph for Queensland breeder 
Allan Tite.
Polldale Joy, who went on to be named Reserve Champion Female, had beaten the odds just to make the event. 12 months 
prior, as a result of Urea toxicity from drought feeding, Polldale Joy was paralysed in her rear legs. After extensive care from 
Allan, she managed to not only recover, but presented them with a bull calf, which was shown with his dam at Beef2015. 

Calf champion female: Emross Sweet Home Alabama, Belinda Emery

Reserve female calf champion: Emross Klassic Alabama, Belinda Emery

Calf champion male: Emross Gold Kopy, Belinda Emery

Junior champion bull: Mangoola Justified, Daryl Frankham

Reserve junior champion bull: Mangoola Jesse James, Daryl Frankham

Junior champion female: Meadowbank Jo-Jou, Allan Tite, Meadowbank

Reserve junior champion female: Meadowbank Jazmin, Allan Tite, Meadowbank

Senior champion bull: Royalla Quo Vadis, Job family

Senior champion female: Royalla Isobel, Job family

Reserve senior champion female: Polldale Joy, Allan Tite, Meadowbank

Grand champion bull: Emross Gold Kopy, Belinda Emery

Grand champion female: Royalla Isobel, Job family

BEEF 2015 JUDGING RESULTS

A new version of the Shorthorn Profit Guide book has 
been printed. The Profit Guide contains technical and 
research information as well as end user articles on 
the Shorthorn breed. Designed to assist members 
with their market efforts, the Profit Guide will support 
your marketing efforts and deliver the Shorthorn Profit 
message in a clear and engaging format.

If you would like free copies for your Spring marketing 
campaign, contact the Shorthorn Beef office.

SB MARKETING SHORTHORNS.
AUSTRALIA’S NO.1 BREED*
You deserve the Best!

* BASED ON 2014 BULL SALE AVERAGES
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Story: Kent Ward. Pictures: Kent B Ward and Manchee Ag
It’s not every day you enter a national competition for the first 
time and win.
John and Liz Manchee, Manchee Ag, Narrabri, New South Wales 
recently took out the prestigious Champion Carcase at Beef 
Australia’s, ANZ National Carcase Awards. 
Regarded as on of the nations premier contests of its type, 
the awards ceremony and presentations were announced in 
Rockhampton in May during Beef 2015.
Meat and Livestock Australia (MLA) ran the competition over 
a 10-month period involving 17 processing plants across the 
nation, 194 pens and 582 cattle from all states of Australia with 
the same MSA over judge grading all carcases in the competition. 
The winning Manchee entry was a Durham Tropical™ steer that 
faced extremely strong challengers from Western Australia and 
Tasmania. 
The Durham Tropical ™ is based on a rotational breeding 
program involving a Shorthorn/Santa Gertrudis composite 
composed of 81.25% Shorthorn, delivering a 10 to 20 percent 
increase in weaning weights. The programme now in its fifteenth 
year, saw a team of Manchee Ag steers featuring a genetic blend 
of two homebred sires, Yamburgan Tobermorey (Shorthorn) and 
Wilgaroon Jester (Santa Gertrudis). 
John gave his assessment of the programme, “We’re aiming 
to breed cattle that produce economic value at all stages of 
the production system, maternal females producing progeny 
that grow quickly to 400 days, hit market specifications with 
consumer satisfaction”. He went on adding “ We’ve made great 
gains with the genetic development and consistency with data 
from the Durham Research and Development program. I believe 
it’s imperative that the Shorthorn breed continues this testing, so 
we remain at the forefront, Shorthorn genetics are leading the 
beef industry in the consistency of carcase data”.
The top accolade wasn’t an isolated one. Manchee Ag picked 
up two firsts, one second, one third and two fifth places in the 
grainfed classes. They took home a first and third placing with 
Shorthorn steers in the Pen of Three Grain Fed Export Chiller 
Bullocks (300 - 420 kgs), first and second with Shorthorn bodies 
and fifth with Durham Tropical ™ steers in the Pen of Three Grain 
Fed Heavy Trade Chiller Steers/Heifers (260.1 - 340 kgs), with 
the Champion Carcase coming from this pen of Durham Tropical 

steers. Durham Tropical ™ steers claimed a fifth place in the Pen 
of Medium Trade Chiller Steers/Heifers (180 - 260kgs).
The champion steer was fed at Deepwater, Westmar and killed 
at Kilcoy. The steers in the Export and the Heavy Weight classes 
were fed for 100 days at Stuart and John Brownlie’s, Feedlot, 
Deepwater, Westmar and processed at the Kilcoy plant, Kilcoy, 
Queensland. The majority of the Manchee Ag steers were 
weaned early (around three to four months), yard weaned, bunk 
trained prior to entry into the feedlots and were selected by a 
combination of eye appraisal, pedigree and Breedplan data.
The National champion body delivered an outstanding set 
of statistics. At 16 months with a HSCW 333kg, the milk tooth 
individual had a MSA index of 63.40, an EMA measurement of 
103 sq cm, scans of 8/8mm (rib and rump), a 1 marble score 
and a MSA marble of 320. His meat colour was 1B with a hump 
height of 75 and Ossification of 110. The Manchee Ag steers that 
placed from first to fifth across the board delivered an average 
set of data that showed an average age of 17 months, all milk 
tooth entries with HSCW of 316kg, MSA index of 62.62, an 
average EMA reading of 89 sq cm, average scans of 12/9 mm, 
a marble score of 1 and a MSA marble of 330, 1B meat colour, 
hump height of 65 and Ossification of 120.
Strong supporters of carcase competitions, the Manchee 
operation analyse all data, feedback and evaluations on the 
commercial traits of their cattle and compare their production 
system to that of other breeders and states across Australia. 
John explained his thoughts on the MSA grading system and 
the competition as a whole  “ We strongly believe in the MSA 
grading system and were keen to participate, it’s the only truly 
National competition that embraces the system. Producing cattle 
that hit carcase specifications at a younger age guarantees a 
higher MSA Index, it’s designed to increase consumer demand, 
produce profitable cattle, increase consumer satisfaction and 
increase customer demand, driving profit back into the beef 
industry”. “ This National Carcase Competition run by Beef 
Australia is industry relevant, it’s well run and we’d encourage 
more producers to enter. It’s got flexibility, domestic and export, 
grass and grainfed, timeframes that suits individual production 
systems, that’s what makes it Australia’s premier National 
carcase competition”.

YAMBURGAN TAKES NATIONAL TITLE

A roan Durham Tropical™ steer similar to the steers and the eventual 
Champion Carcase at the recent ANZ National Carcase Awards. 

John and Liz Manchee, Yamburgan Stud, 
Narrabri, New South Wales at the awarding 
of the Champion Carcase at the recent 
ANZ National Carcase Awards announced 
in Rockhampton during the Beef 2015. 
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Shorthorns sold to impressive heights as more than 
300 people watched on during the Genomix Auction 
and Dinner at BEEF 2015.
A highlight of the dinner was a meat tasting session, 
where top chefs prepared beef from Shorthorn, Angus, 
Hereford and Speckle Park genetics. Participants 
were given samples to try, with the Shorthorn Beef, 
the clear winner on the night.

Despite offering only 9 lots, the Shorthorn breed were 
the second highest grossing breed in the sale.

Genomix, who provide artificial breeding services 
to the beef and dairy industries, conceived the sale 
18 months ago. Their aim was to promote the best 
Australian genetics to the Australian and global stud 
beef markets. The catalogue was sent by email to 
3,000 stud breeders in Australia and 20,000 stud 
breeders throughout the world. As a result, three 

lots were sold to international bidders, two from 
Shorthorn Studs: Sprys Shorthorns to Canada and 
Marellan Shorthorns to UK as well as one lot from the 
Dangarfield Santa Gertrudis Stud to Paraguay. 

Manchee Ag offered a “Pick of the herd” flush from 
their Yamburgan Shorthorn herd, which sold to the 
syndicate of Futurity Shorthorns, Trojon Shorthorns 
and Southern Cross Shorthorns for $12,200, to top 
the Shorthorn section for the night.

At $12,200, the pick of the herd flush, offered an 
opportunity to access elite female genetics from the 
heart of the Yamburgan herd.

On the back of a tremendously strong sale, Shorthorns 
were also one of the few breeds that sold to a total 
clearance.

Other results included Marellan Shorthorns, who 
offered an export eligible flush, which sold for $5,100 

to UK purchasers.

Sprys Shorthorns, Wagga Wagga, 
offered 6 embryos by the Dubbo 
National 2014 top priced bull, 
Kamilaroi Meat Packer from Sprys 
Patent Judith G53, which sold for 
$1,600 per embryo.

Yamburgan Shorthorns also offered 
4 embryos from Yamburgan Cloudy 
C61 by Yamburgan Tobermory F090, 
which sold for $1,500.

Sole agents GDL Stud Stock, said that 
they “jumped at the chance, because 
we could see what a great concept it 
was – to sell the best genetics for the 
best breeders in Australia, across a 
large range of breeds.

We look forward to promoting future 
sales which will take place at the Royal 
Easter Show Sydney.”

In the final analysis, Shorthorns offered 
4 embryo packages to average 
$1,215, 3 Flushes to average $6,800 
and 2 semen packages for $53 per 
straw for a 100% clearance.

BEEF 2015 $12,200 HIGH

NARACOORTE SHORTHORN SALE
Top and second top price of $10,500 & $9000.
Five bulls average $7,600.
Thank you to all purchasers & under bidders.  

DUBBO NATIONAL
Two commercially focused sires
below breed av bwt, above breed av EMA, positive fat

ELOORA BAKER G31 – SEMEN FOR SALE
Bakers oldest bull calves have just turned 12 months and 
continue to excel for thickness, softness and weight.   
“One of the best beef bulls I have seen in the last  
couple of years - his soundness and commercial  
relevance is unmatched” Ross Milne, Elders Stud Stock

CONTACT: 
Ray 0488 741261 
Dion 0400 553 876  



6 SHORTHORN BEEF - WINTER NEWSLETTER 2015

The bi-annual Shorthorn Beef National 
Conference was held at the Kinross 
Woolshed Events Centre, Albury, NSW.
Held over the 8th & 9th of April, the venue was also 
the scene for the Shorthorn Beef AGM on Tuesday 7th 
April.

The Kinross Woolshed was relocated from Kinross 
station and has been fully renovated to provide a 
unique venue with a country atmosphere.

The National Conference provided a great opportunity 
to bring together many of the best and brightest in 
the Australian beef industry, and served as a platform 
to discuss key issues within the industry, as well as 
providing a show case event for the Shorthorn breed.

Shorthorn members, who made the effort to attend 
the 2-day conference, were given access to industry 
leading figures as well as a chance to network and 
socialise.

A highlight of the conference was the Wednesday night 
dinner, with Shorthorn beef, supplied by Australian 
Grass Fed Meats on the menu. The beef, sourced from 
grass fed heifers bred by Mike and Jill Bowman, was 
the talking point of the conference the next day, many 
describing the beef as the best they had eaten.

An Elite Shorthorn Genetics auction, utilising the new 
fixed time auction-marketing platform, Livestock.com.
au, finished during the dinner, with spirited bidding right 
up to the end.

The 2-day event got underway on Wednesday morning 
with MC, Sam Trethewey commencing proceedings.

 

Day 1 Speakers
Senator Bridget McKenzie opened the National 
Conference and provided some great insights into 
the Federal Governments vision for the Australian 
Beef industry into the future. Senator McKenzie is a 
passionate supporter of Agriculture in Australia and 
one of the driving forces for increased returns for beef 
producers.

Jarrod Lees, MLA, gave an overview of the new MSA 
Index system and how producers can use the Index 
system, to improve compliance and increase returns 
can use it.

Jason Marr, ANZ Agribusiness, gave the audience 
insights into ANZ’s vision for the Australian Beef industry. 
ANZ have been extremely proactive in developing 
market opportunities for their clients, particularly into the 
growth markets of South East Asia. Mr Marr highlighted 
the opportunities for Beef producers, particularly in the 
Chinese market.

Ben Thomas, Senior Analyst, MLA, gave an extensive 
presentation of MLA’s projections for the Australian 
Beef industry, through 2015 and beyond. High female 
slaughter rates, increased demand and a lower 
Australian dollar all point to reduced supply and 
increased values for producers. With a return to some 
seasonal certainty, the forecasts are for improved 
trading conditions for Australian producers.

 
 
 
 
 
 

2015 SHORTHORN NATIONAL CONFERENCE 

PHOTOS
Left : Senator Bridget MacKenzie
Centre : Duane Woodham, JBS Australia
Right : Bryan Corrigan, Rennylea Angus
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Jon Francis, Holmes Sackett, Wagga Wagga, challenged producers to consider the metrics that were driving on 
farm productivity and profitability. Learning to measure key metrics such as pasture growth and kilograms of turnoff 
annually were key skills Mr Francis felt all producers need. Without the ability to provide accurate measurements, 
it was difficult for producers to take control of their cost of production or production levels, making understanding 
profitability extremely difficult.

Dick Whale also challenged breeders to consider the importance of maternal function with an emphasis on longevity 
when making genetic gain decisions.

Duane Woodham, JBS Australia, gave participants into the importance of brands and the growing prevalence of 
compliance programs to satisfy consumer demands. Participants learnt of the growing need to have a great story 
to go with a great product.

Robert Wyld, Sapien Technologies, demonstrated the practical applications of software and technology and how 
to maximise herd recording whilst minimising time spent at the computer using the NLIS system at the core of 
recording systems.

Finally, Jed Matz, Cattle Council, explained many of the changes occurring at the top of the Australian Beef industry 
and the role that CCA is playing in helping to shape the future of levy paid organisations.

Day 2 Speakers
Ben Simpson, OGA Designs, discussed the key elements for a well designed marketing strategy for seed stock 
producers including everything from Graphic Design elements to Corporate Video’s and the fundamental steps to 
take along the way to a successful marketing plan.

Dr Jason Trompf discussed the key lessons learnt from the sheep industry and the need to improve on farm 
production and management for beef producers. 

Bill Cornell, ABS Australia, discussed their growing involvement with the Shorthorn breed and the opportunities that 
can be developed through appropriate sire selection and increased use of Artificial Breeding to enhance Genetic 
Improvement in both Seed stock and Commercial herds.

David Plant, Southern Cross Genetics, explained the Fixed Time AI techniques they have developed in conjunction 
with Dr Cliff Lamb, USA. Mr Plant challenged breeders to consider greater uptake of AI in Shorthorn herds. Last year 
Mr Plant joined over 22,000 Angus females, however he did not join one Shorthorn female.

Rob Ingliss, Elders Production Services, gave participants an excellent insight into the on farm production and 
fertility gains that can be achieved with the practical application of appropriate nutrition and management.

Shorthorn Youth Speakers
Bryan Corrigan, Rennylea Angus, spoke about his experiences as principal of one of the largest integrated seed 
stock businesses in Australia. Mr Corrigan gave the Shorthorn Youth participants a rare glimpse behind the scenes 
of the Rennylea program and the philosophies that have made the stud what it is today.

Sam Trethewey, Future farmers Network, discussed the advantages of social media for agriculture in the 21st 
century. Mr Trethewey gave the Youth participants advice on developing appropriate social media strategies to 
make sure that they understood the risks as well as the opportunities.

John Gunthorpe, ABIF, spoke about his experiences as CEO of AMH and Steggles and also discussed the many 
youth scholarship opportunities available through ABIF.

Rivalea Pastoral at Corowa, one of Australia’s largest Agribusinesses and producing over 30% of Australia’s’ pork 
production, gave Youth members a very informative presentation, followed by a guided tour of their facilities.

A huge thank you must also go to all our conference sponsors.
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FTAI - DRIVING GENETIC IMPROVEMENT
The ability of Genetic Evaluation systems, such as 
Breedplan, to drive Genetic Improvement in the Australian 
Beef industry has long been understood, but should also 
never be taken out of context.

Accurate Genetic Evaluation allows breeders, both seed 
stock and commercial, to predict progeny outcomes and 
manipulate economically important traits within the herd 
population. Genetic Evaluation reduces the “hit and miss” 
nature of breeding.

Genetic Evaluation systems have become extremely 
powerful tools and with the growing understanding of 
genomic predictors, the breeding industries are set to move 
even further along this path.

However, it should be remembered, that Genetic Evaluation 
is designed to provide accurate predictors of progeny 
performance. On it’s own, this does not fully drive Genetic 
Improvement within herds.

Appropriate breeding and culling systems, measured 
accurately, are still required to ensure that Genetic 
Improvement is maximised within the population.

One technology, which is still largely underutilised in many 
beef breeds, is the appropriate use of Artificial Insemination.

At the recent Shorthorn National Conference, David 
Plant, Southern Cross Genetics, highlighted, last year, he 
inseminated well in excess of 22,000 Angus cows, but he 
has not inseminated a single Shorthorn female in over 20 
years.

Rather than a negative, David sees this as a great 
opportunity, both for his business and Shorthorns.

“The ability to access breed leading sires each year adds 
massive value to your herd and generates increased returns 
for your clients.”

No matter how well a sire is described, genetic gain is not 
increased unless the sire is replicated frequently within the 
population. 

Despite the myth, AI does not reduce genetic diversity for 
individual breeders.

“Breeders are actually able to increase the number of sires 
imported into the herd each year. This makes it easier to 
balance out the important economic traits within each 
mating, increasing the consistency of progeny towards 
a central phenotype. With the results we are seeing from 
Fixed Time Artificial Insemination, AI has become so much 
more consistent and easy to manage.”

ABS Australia also sees tremendous opportunity within the 
Shorthorn breed and has invested heavily in breed leading 
sires this year.

ABS Australia’s, Bill Cornell, says, “The ability to access the 
best sires, at commercially attractive rates, is critical for any 
breeds success in the market place.”

In 2013, rates of registration by AI in the Shorthorn breed 
sat at 10%, well behind the industry average of 26% in 
British Breed herds. 

With involvement from companies such as ABS Australia 
and Southern Cross Genetics, as well as improvements in 
available technology and methods, increasing the rate of 
Genetic Gain in the Shorthorn breed has never been easier.

Genetic Gain doesn’t slow down after the initial input either. 
As the daughters are joined to breed leading sires, Genetic 
Gain accelerates within herds. 

Artificial Insemination has many benefits for breeders, 
beyond the ability to access breed leading sires. The 
pedigree linkages created by more widespread populations 
of genetics, has an extremely positive impact on Genetic 
Evaluation systems, dramatically improving accuracies.

Consistency of progeny performance also improves, which 
increases the percentage of saleable males, as well as the 
number of replacement females, available for selection in 
each drop. This reduces the gap between Genetic Intervals.

Breeders’ ability to respond to changes in market 
requirements also increases sharply as Genetic Intervals 
improve.

Improved Genetic Gain, reduced Genetic Intervals and 
improved consistency of performance all have tremendous 
benefits for commercial producers, allowing for greater 
management of Genetic inputs within their breeding 
systems and increased profitability from their production 
models.

The Shorthorn breed has an excellent uptake of Genetic 
Evaluation, driven in part, by the world’s first, Durham 
Research and Development program. In fact, the Shorthorn 
breed is one of Australia’s leading populations for utilisation 
of Breedplan. However, the involvement of companies 
such as Southern Cross and ABS Australia, will also allow 
breeders to further increase genetic improvement and 
maximise returns, both to commercial breeders and from 
Breedplan.

SOUTHERN CROSS GENETICS

www.sxgenetics.com.au

“Independant Semen & Service
providers to the Cattle Industry”

Artificial insemination: specialising in 
synchronised beef AI programs

Structural Assessment: Beef Class   

Accreditation (Ian Moreland)

On-farm semen collection

Bull fertility testing

Semen sales

Independant sire selection advice

Freeze branding

International Beef Tour facilitation

David Plant: 0418 171 830
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IN a first for Shorthorn Beef at the National Conference, and new 
livestock-marketing tool, livestock.com.au, an online auction of 
Elite Shorthorn genetics was held at the 2015 event.

Reaching a high of $5101, Shorthorn stock and genetic packages 
were offered for a week on Elders’ new online platform.

Of the 26 lots offered, 15 were sold, averaging $2518.

Topping the sale was Jason and Kylie Catts, Futurity Shorthorns, 
Baradine, who offered the pick of their 2014-drop heifers.

This was secured by Nabiac Shorthorns, Tamworth, at $5101.

Also offering the pick of their 2014-drop heifers was the Johnstone 
family, Ronelle Park, Lyndhurst, which made $5000 and was 
purchased by Trojan Shorthorns, Lyndhurst.

Selling at $5000 was physical lot Bundaleer Summerton K83, 
offered by the Ashby family’s Bundaleer Shorthorns, Gulnare, 
South Australia.

Bundaleer principal Matt Ashby thought the online sale would 
be a good spot to market the female, especially as part of the 
proceeds returned to the Shorthorn Beef Society.

The August 2014-drop heifer by Waukaru Patent 8161 was 
purchased by Brian Mann, Manaroo Shorthorns, Walbundrie.

Mr Mann said the heifer, which Mr Ashby described as the pick of 
the Bundaleer 2014-drop females, was selected on its bloodlines, 

and would be used as an embryo donor.

Genetic lots made to a top price of $3700 in the sale, for four 
embryos from a Royalla Lady Marge J6196 and Sprys Junction 
flush, offered by Royalla Shorthorns, Yeoval.

They were purchased by Dunroan Shorthorns, East Devonport, 
Tasmania, who also bought a pregnancy-tested-in-calf recipient 
dam at $4500 from Jake Taylor, Hamilton, Victoria.

The recipient dam was carrying a calf from a Sprys Patent Annie 
and Sprys On Target flush.

Two different semen lots made to $1500, with 25 straws of Sprys 
Isabella’s Master F293, offered by R.M. and K.K. Leach, Forbes, 
purchased by Royalla Shorthorns, Yeoval.

The second lot, 10 straws of Weebollabolla Theodore T85, was 
offered by Royalla Shorthorns, Yeoval, and Marellan Shorthorns, 
Emerald, Queensland, and purchased by Spencer Family 
Shorthorns, Yuroke, Vic.

Shorthorn Breeders looking for an alternative to traditional 
marketing options may benefit from this new fixed time platform. 
The system is built to sell individual animals with a low cost for 
listing each lot.

The donation portion of the auction raised in excess of $10,000 
for Shorthorn Beef who would sincerely like to thank all vendors 
for their kind donations and support.

On 1 April www.livestock.com.au officially launched its online 
platform in conjunction with the Shorthorn Beef Elite Shorthorns 
Genetics Auction.

Twenty-six lots were offered ranging from a female lot, semen 
lots, embryo packages, pick of the drop lots, flush opportunities 
and a pregnant recipient female.

The live auction platform gained immediate traction in the 
industry, with some listings receiving more than 200 page views 
in just seven days.

The first round of seven-day auctions ended at the Shorthorn 
National Conference with the top priced listing ‘Futurity 
Shorthorns Pick of the drop,’ selling for $5101 to Nabiac 
Shorthorns, Tamworth.

Livestock.com.au has been operating for nearly two months and 
with more than 12,000 individual users since launch, the platform 
continues to receive increasing levels of interest. Individual 

listings are receiving anywhere between 75-420 page views over 
a seven day period, immediately lifting vendor and animal profiles

Enquiry about the platform has been excellent from all sectors 
ranging from leading seedstock breeders and genetics suppliers 
to niche and heritage breeds.

Seven day, and set date sales in line with field days or events are 
proving popular, and providing the best sale results. All listings 
have experienced excellent page views and profile exposure for 
the listings, regardless of a sale result.

We know that buyer trust is integral to any auction, so when 
buying or selling through www.livestock.com.au, all payments 
are held in trust until a successful and accurate delivery of the 
animal occurs. 

Jump online, and take ownership of your livestock marketing 
today.  www.livestock.com.au

ONLINE SALE SUCCESS BY JAMIE LEE OLDFIELD

li
LIVESTOCK.COM.AU
You can buy or sell ANY ANIMAL, at ANYTIME, from ANYWHERE, with a starting price 
or purchase amount that suits your budget requirements. You know your business 
needs better than anyone, so why not take control of the buying and selling too?
Visit livestock.com.au, login and take control today!

livestock.com.au
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Dectomax National Shorthorn Show and Sale  
Dubbo Showgrounds 
June 9th and 10th

Northern NSW Field Days 
June 15th – June 21st

RNA Paddock to Palate - Feedlot Winners – Dalby 
June 25th

Southern Beef Week 
July 27th to August 3rd

Shorthorn Spring Fling Sale – Tamworth 
29th July

EKKA – Brisbane Showgrounds 
Led Steer Judging 
August 4th & 5th
Prime Beef Judging 
August 6th
Shorthorn Judging 
August 7th

RNA Paddock to Palate - Presentation of Winners   
Brisbane Showgrounds 
August 7th

Royalla Bull and Female Sale 
August 2015

Shorthorn Central Bull and Commercial Female Sale  
Forbes 
August 13th

Ag-Quip field Days – Gunnedah 
August 18th, 19th & 20th

Yamburgan Shorthorn Bull sale – Narrabri 
August 26th

Futurity Bull Sale – Baradine 
August 2015

Sprys Shorthorns Spring Bull Sale  
September 2015

Royal Adelaide Show – Shorthorn Judging 
Friday 4th September

Dunbeacon Bull Sale – Upper Horton 
September 7th

Royal Melbourne Show – Melbourne Showgrounds 
September 19th – 29th

Shorthorn Youth Expo – Tamworth 
October 3rd, 4th and 5th

 

Shorthorns Since 1843

98% PTIC on native grass 

Cows that thrive on ‘bugger-all’ 

 
 

Ian & Ali McDouall         Ph: 02 6782 7207 

David & Joan McDouall  Ph: 02 6782 7287 

Email: dunbeacon@bigpond.com 

Website: www.dunbeacon.com.au 

“Dunbeacon” 

UPPER HORTON NSW  2347  

BULL SALE 

Monday 

7th September 

40 BULLS DUNBEACON  JAFFA  J121 

BEEF WEEK 
OPEN DAY 

18th June 2015 

at Dunbeacon 

ALL WELCOME 

 

UPCOMING EVENTS
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SHORTHORN BEEF OFFICE
COMPANY CONTACTS

Office Location

Shorthorn Beef Kayla Preston Graham Winnell  

C/O ABRI Office Manager Business and Promotions Manager 

UNE Phone: 02 6772 2400      

Armidale NSW   2351 Fax: 02 6772 1943 Mobile: 0498 637 696  

 kpreston@shorthornbeef.com.au gwinnell@shorthornbeef.com.au

Office Hours:  Monday to Friday 8.00am to 4.00pm

The 56th National Shorthorn Show and Sale is set to get underway 
on Tuesday 9th June with the Bull Judging to commence at 
1.00pm.
This year’s judge will be Mr Stephen Hayward, Advance 
Charolais and K5X Angus, Allora QLD. 
Mr Hayward, who has a wealth of judging experience Australia 
wide, will deliver his results as exhibitors strive for the Macquarie 
Williams Memorial trophy, presented to the Grand Champion 
Bull.
The Special female Sale will commence at 5.00 pm with 11 
females entered in the Helmsman sale, followed by the Annual 
Show and Sale dinner to conclude Tuesday’s proceedings, 
kicking off at 6.30pm at the Showgrounds Expo Centre.
Wednesday 10th June will see the Sale commence at 10.00am 
with 109 bulls entered for the prestigious event. Selling agents 
will be Elders and Landmark.
A feature of this year’s sale will be the opportunity for successful 
purchasers to win $1,000 cash back after the sale, with a total of 
$4,000 up for grabs.. One Lot number from each Division will be 
randomly drawn at the conclusion of the sale and the successful 
purchaser of each will win a $1,000 cash back in each Division.

For regular vendors such as Matthew Passmore, Connemara 
Farms, the 2 day Show and Sale format represents a tremendous 
opportunity to inspect all the bulls carefully prior to the sale. 
Based on his belief that “half of your herd is the bull”, Mr 
Passmore steers clear of the size extremes and tends to focus 
on animals he feels displays good confirmation.
Do-ability, fat cover and fertility were also important traits in his 
criteria and among those he checked before referring to EBV’s.
Supplying quality genetics to the Beef industry for 56 consecutive 
years is no mean feat for any sale, and this year’s sale will be 
hoping to build on the back of an extremely successful Show 
and Sale in 2014. All bulls will be Vet inspected, Zoetis Star 
Accredited and sold with a Guarantee to give prospective 
purchasers peace of mind.
Vendor numbers have increased, with 29 vendors from four 
states, travelling to Dubbo, although exhibit numbers are the 
same as last year.
The Show and Sale is an important venue for vendors, providing 
a strong auction platform with excellent competition. It is also 
an important opportunity for purchasers, with a large number of 
quality sires available on one day.

Quality assurance, traceability, brands, supply chain 
management are all hot topics in the beef industry and all relate 
to the recording, management and sharing of information.  
Sapien Technology have been facilitating information gathering, 
analysis and distribution for the last 10 years and have a 
number of products in the market as well as provide a number 
of innovative solutions for different market segments in the beef 
industry. Koolcollect and koolperform are two products designed 
to service the varying needs of seedstock production in beef.  
Koolcollect is a crush side data collection tool that makes 
recording all manner of traits and other 
animal details simple and without creating 
another role for a computer operator.  
Koolperform works hand in glove with 
koolcollect and provides all manner of 
reports for analysing fertility and growth 
as well as providing a comprehensive 
cataloging and contact management 
system.  Koolperform even interfaces with 
your own website to automatically create 
online catalogues. Recently Sapien have 
published a new app in the Android and 

Apple stores that allow our clients to look-up and view animal 
details on their phones.  No more waiting until you get back to 
the office to check out the details of an animal it is all there on 
your phone.  Look for koolstock in either the Android google play 
store or the Apple Appstore. Coming into the app stores in the 
near future will be a new Quality Assurance App called koolnote.  
“Ditch the Diary!” is how one user responded when looking at 
how easy it is to record jobs as they are being done. Written for 
all types of livestock production, this simple but flexible recording 
tool will allow you to easily keep your QA records in order.

56TH DECTOMAX NATIONAL SHORTHORN SHOW AND SALE

SAPIEN TECHNOLOGY
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A strong team of 10 bulls & 1 heifer for Dubbo

We invite you to inspect and assess

Lester & Sonya Job 
Moombi Cumnock 

Ph: (02) 6367 7214  Email: moombi@bigpond.com

Eight select bulls reserved for the new Shorthorn Central Sale at Forbes on 13 August

The Crookwell AP&H Societies Inaugural Commercial 
Cattle competition kicked off this year, with participants 
and judges full of praise for the new event.
Judges for the competition were Johnathon Wright, Coota 
Park Blue-E, Gavin O’Brien, Winchester Charolais and 
Claudia Nielsen, TC Diamond Shorthorns.
The Commercial Cattle competition is divided into two 
main categories, Joined or PTIC heifers and Cows and 
Calves. Entrants are required to display at least 10 heifers 
and 20 Cows and Calves with entrants judged on Frame, 
Condition, Conformation, Temperament, Evenness of 
type, % of herd and Calves.
This year’s competition saw judges cast their eye over 12 
entrants with a total of 4,940 Cows and 1,251 Heifers.
Results
Cows and Calves
1st Flowerburn Pastoral Co. (Shorthorn)
2nd “Merryvale”   (Angus)
Heifers
1st Flowerburn Pastoral Co. (Shorthorn)
2nd Funny Hill Pastoral Co.  (Angus)

GRAND CHAMPION COMMERCIAL HERD
FLOWERBURN PASTORAL CO.
Daniel Fitzell, Flowerburn Past. Co, was extremely pleased 
with his win. Flowerburn displayed 35 Cows with 36 Calves 
as well as the entire group of replacements. Judges 
commented on the management of the overall operation, 
including a strict culling policy, which sees all females lose 
their seat on the bus if they are not pregnant each year.
“We cull cows at preg-testing and again at calf marking.” 
Daniel said. “We cull for empties, dry’s and also on type.”
Judges also commented on the length and stretch of the 
cattle, noting their feminine wedge shaped appeal with 
excellent muscle, cover, feet and udders.
“Ultimately, you can join these types of cows with any 
breed and they will do well.”

FLOWERBURN WINS INAUGURAL



SHOW YOUR PRIDE

COMMERCIAL MEMBERSHIPS ONLY $55
VISIT www.shorthornbeef.com.au  

or call 02 6772 2400
SIGN UP AND SHOW YOUR PRIDE!!

BECOME A COMMERCIAL MEMBER OF 

SHORTHORN BEEF
AND SUPPORT THIS GREAT BREED IN 2015

AND YOUR COLOURS
RED, WHITE AND ROAN


